
AXIS 110 RETAIL
1 1 0  W  C I T Y L I N E  D R  |  R I C H A R D S O N ,  T X  7 5 0 8 2



P R O P E R T Y  O V E R V I E W

•	 Located on the SEC of two major DFW 
thoroughfares US-75 and PGBT

•	 351-unit, Class-A, mixed-use project with over 450 
residents on-site 

•	 Approximately 6,610 SF available for retail/ 
restaurant 

•	 Walking distance to State Farm’s corporate campus 
which houses over 8,000 employees

•	 Dart station immediately adjacent the property 
with direct access to DFW Airport (late 2025/early 
2026)

•	 Click here for property tour

LOCATION SEC of US-75 and 190

SPACE USE Retail/Restaurant

AVAILABILITY
One 2,500 SF space (divisible)
One 4,110 SF space (divisible)

PARKING 31 Spaces (retail)

YEAR BUILT 2017
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P R O P E R T Y  P H O T O S
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The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.  The presentation of this real estate information
is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.

AXIS 110 RETAIL | 110 W CITYLINE DR, RICHARDSON, TX 75082
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Plans Produced by:
       ID PLANS

4300 West Cypress Street, Suite 160, 
Tampa, Florida 33607
Phone: (866) 657-2545

Idplans.com

Floor plan is for general use and purposes only. ID Plans does not 
guarantee the accuracy or validity of provided information. 

Measurements are not intended to be architecturally valid for 
construction purposes or accepted as replacement for documents, 

drawings, or media intending or claiming to be structurally 
accurate, such as blueprints. The property owner has and reserves 

the right and responsibility to verify, change or alter the provided 
information at any time for any reason.

© 2024
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A1 MAIN FLOOR 1' 6' 12' 24'

ARES MANAGEMENT

18 North Main Street
2nd Floor

West Hardford, CT 06107

Unit # 110
Ground Floor

9,166 SF

Width
188' - 4"

Depth
66' - 11" 

Gross footage was measured on-site and
adheres to BOMA standards.

Virtual Tour

2,500 SF (divisible)

4,110 SF (divisible)

F L O O R  P L A N
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D E M O G R A P H I C S
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POPULATION POPULATION POPULATION

HOUSEHOLD INCOME HOUSEHOLD INCOME HOUSEHOLD INCOME

HOME VALUE HOME VALUE HOME VALUE

DAYTIME POPULATION DAYTIME POPULATION DAYTIME POPULATION

1 MILE 3 MILE 5 MILE

$$$ $$$ $$$

$$$

$ $ $

$ $ $

13,010
2025 Total
Population

108,921
2025 Total
Population

317,498
2025 Total
Population

$115,015
2025 Average 

Household Income

$126,098
2025 Average 

Household Income

$133,490
2025 Average 

Household Income

$551,388
2025 Average
Home Value

$477,475
2025 Average
Home Value

$478,798
2025 Average
Home Value

18,573
2025 Total Daytime

Population

171,924
2025 Total Daytime

Population

384,713
2025 Total Daytime

Population

$84,662
2025 Median

Household Income

$91,014
2025 Median

Household Income

$98,278
2025 Median

Household Income

$542,468
2025 Median
Home Value

$432,453
2025 Median
Home Value

$426,394
2025 Median
Home Value

13,336
2025 Daytime 

Population: Workers

119,112
2025 Daytime 

Population: Workers

233,446
2025 Daytime 

Population: Workers

$$$$$$

5.23%
5 Year Population 

Growth Rate

1.16%
5 Year Population 

Growth Rate

0.39%
5 Year Population 

Growth Rate



IN TEXAS FOR
JOB GROWTH

294,700 NET NEW JOBS
MAY 2021-MAY 2022

#3 IN THE NATION

IN THE NATION FOR 
SINGLE-FAMILY 
DEVELOPMENT

OVER THE PAST DECADE, SINGLE-
FAMILY BUILDING PERMITS IN DFW 

TOTALED 323,000

IN THE NATION 
FOR MULTI-FAMILY 

DEVELOPMENT
OVER THE PAST DECADE, DFW HAS 

REPORTED 233,00 NEW MULTI-FAMILY 
UNITS

IN THE NATION 
FOR POPULATION 

GROWTH
DFW ADDED 97,290 RESIDENTS

JULY 2020-JULY 2021

IN THE U.S. FOR 
3-YEAR JOB 

GROWTH

#1

#1 #1

#1#1
U.S. BUREAU OF LABOR STATISTICS

STORAGECAFE STORAGECAFE

U.S. CENSUS

U.S. BUREAU OF LABOR STATISTICS

D F W  B Y  T H E  N U M B E R S
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IN JOB GROWTH
82,500 JOBS IN JUNE 2022 – #1

779,000 JOBS YEAR TO DATE – #1

FOR FORTUNE 500 
COMPANIES

TEXAS IS HOME TO 53 FORTUNE 500 

COMPANY HEADQUARTERS, MORE 

THAN ANY OTHER STATE

WORLD ECONOMY
TEXAS IS THE WORLD’S 9TH LARGEST 

ECONOMY WITH $1.985 TRILLION IN 

GDP

FOR ECONOMIC 
GROWTH

TEXAS RANKS 1ST IN THE NATION 

IN FORECASTS FOR STRONG 

EMPLOYMENT AND INCOME GROWTH 

FOR THE NEXT 5 YEARS.

BEST STATES FOR 
BUSINESS

IN POPULATION 
GROWTH

310,200 BETWEEN 2020 AND 2021
4 MILLION BETWEEN 2010 AND 2020

#1

#1 #9 #1

#5#1
U.S. BUREAU OF LABOR STATISTICS

FORTUNE

TEDC

FORBES

CNBC

U.S. CENSUS

T E X A S  B Y  T H E  N U M B E R S
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The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof. 
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent 
investigation of the property to determine if it is suitable for your intended purpose.

AURA MOSQUERA
A S S O C I A T E

amosquera@weitzmangroup.com
214.720.6612

GEORGE SWEDA
A S S O C I A T E

gsweda@weitzmangroup.com
214.720.6674



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-211-03-2025

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 
   actives, including acts performed by sales   
   agents sponsored by the broker.
 • A SALES AGENT must be sponsored by a 
   broker and works with clients on behalf of the 
   broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
• Put the interests of the client above all others, 

including the broker’s own interests; 
• Inform the client of any material information about 

the property or transaction received by the broker;
• Answer the client’s questions and present any 

offer to or counter-offer from the client; and
• Treat all parties to a  real estate transaction 

honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN 
CERTAIN SITUATIONS: A license holder who 
performs brokerage activity for a prospective buyer 
of residential property must enter into a written 
agreement with the buyer before showing any 
residential property to the buyer or if no residential 
property will be shown, before presenting an offer 
on behalf of the buyer. This written agreement must 
contain specific information required by Texas law. 
For more information on these requirements, see 

section 1101.563 of the Texas Occupations Code. 
Even if a written agreement is not required, to 
avoid disputes, all agreements between you and a 
broker should be in writing and clearly establish: 
(i) the broker’s duties and responsibilities to 
you and your obligations under the agreement; 
and (ii) the amount or rate of compensation 
the broker will receive and how this amount is 
determined. 

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 
through an agreement with the owner, usually in 
a written listing to sell or property management 
agreement. An owner’s agent must perform the 
broker’s minimum duties above and must inform the 
owner of any material information about the property 
or transaction known by the agent, including 
information disclosed to the agent by the buyer or 
buyer’s agent. An owner’s agent fees are not set 
by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker 
becomes the buyer/tenant’s agent by agreeing 
to represent the buyer, usually through a written 
representation agreement. A buyer’s agent must 
perform the broker’s minimum duties above and 
must inform the buyer of any material information 

about the property or transaction known by the 
agent, including information disclosed to the agent 
by the seller or seller’s agent. A buyer/tenant’s 
agent fees are not set by law and are fully 
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act 
as an intermediary between the parties the broker 
must first obtain the written agreement of each party 
to the transaction. The written agreement must 
state who will pay the broker and, in conspicuous 
bold or underlined print, set forth the broker’s 
obligations as an intermediary. A broker who acts as 
an intermediary:
• Must treat all parties to the transaction impartially 

and fairly;
• May, with the parties’ written consent, appoint a 

different license holder associated with the broker 
to each party (owner and buyer) to communicate 
with, provide opinions and advice to, and carry out 
the instructions of each party to the transaction.

• Must not, unless specifically authorized in writting 
to do so by the party, disclose

       ° that the owner will accept a price less    
          than the written asking price;
       ° that the buyer/tenant will pay a price 
          greater than the price submitted in a           
          written offer; and
       ° any confidential information or any other 
          information that a party specifically 

          instructs the broker in writing not to
          disclose, unless required to do so by law.
A LICENSE HOLDER CAN SHOW PROPERTY TO A 
BUYER/TENANT WITHOUT REPRESENTING THE 
BUYER/TENANT IF:  

• The broker has not agreed with the buyer/tenant, 
either orally or in writing, to represent the buyer/
tenant;

• The broker is not otherwise acting as the buyer/
tenant’s agent at the time of showing the property;

• The broker does not provide the buyer/tenant 
opinions or advice regarding the property or real 
estate transactions generally; and

• The broker does not perform any other act of real 
estate brokerage for the buyer/tenant. 

Before showing a residential property to an 
unrepresented prospective buyer, a license holder 
must enter into a written agreement that contains 
the information required by section 1101.563 of the 
Texas Occupations Code. The agreement may not 
be exclusive and must be limited to no more than 14 
days. 
 
LICENSE HOLDER CONTACT INFORMATION: This 
notice is being provided for information purposes. 
It does not create an obligation for you to use the 
broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Weitzman 402795 twgre@weitzmangroup.com (214) 954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com (214) 720-6688
Designated Broker of Firm License No. Email Phone

Robert E. Young, Jr 292229 byoung@weitzmangroup.com (214) 720-6688
Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

George Sweda 827320 gsweda@weitzmangroup.com (214) 720-6674
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-211-03-2025

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 

actives, including acts performed by sales
agents sponsored by the broker.

 • A SALES AGENT must be sponsored by a 
broker and works with clients on behalf of the 
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
• Put the interests of the client above all others, 

including the broker’s own interests; 
• Inform the client of any material information about 

the property or transaction received by the broker;
• Answer the client’s questions and present any 

offer to or counter-offer from the client; and
• Treat all parties to a  real estate transaction 

honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN 
CERTAIN SITUATIONS: A license holder who 
performs brokerage activity for a prospective buyer 
of residential property must enter into a written 
agreement with the buyer before showing any 
residential property to the buyer or if no residential 
property will be shown, before presenting an offer 
on behalf of the buyer. This written agreement must 
contain specific information required by Texas law. 
For more information on these requirements, see 

section 1101.563 of the Texas Occupations Code. 
Even if a written agreement is not required, to 
avoid disputes, all agreements between you and a 
broker should be in writing and clearly establish: 
(i) the broker’s duties and responsibilities to 
you and your obligations under the agreement; 
and (ii) the amount or rate of compensation 
the broker will receive and how this amount is 
determined. 

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 
through an agreement with the owner, usually in 
a written listing to sell or property management 
agreement. An owner’s agent must perform the 
broker’s minimum duties above and must inform the 
owner of any material information about the property 
or transaction known by the agent, including 
information disclosed to the agent by the buyer or 
buyer’s agent. An owner’s agent fees are not set 
by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker 
becomes the buyer/tenant’s agent by agreeing 
to represent the buyer, usually through a written 
representation agreement. A buyer’s agent must 
perform the broker’s minimum duties above and 
must inform the buyer of any material information 

about the property or transaction known by the 
agent, including information disclosed to the agent 
by the seller or seller’s agent. A buyer/tenant’s 
agent fees are not set by law and are fully 
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act 
as an intermediary between the parties the broker 
must first obtain the written agreement of each party 
to the transaction. The written agreement must 
state who will pay the broker and, in conspicuous 
bold or underlined print, set forth the broker’s 
obligations as an intermediary. A broker who acts as 
an intermediary:
• Must treat all parties to the transaction impartially 

and fairly;
• May, with the parties’ written consent, appoint a 

different license holder associated with the broker 
to each party (owner and buyer) to communicate 
with, provide opinions and advice to, and carry out 
the instructions of each party to the transaction.

• Must not, unless specifically authorized in writting 
to do so by the party, disclose

° that the owner will accept a price less
than the written asking price;

° that the buyer/tenant will pay a price 
  greater than the price submitted in a           

          written offer; and
       ° any confidential information or any other 
          information that a party specifically 

          instructs the broker in writing not to
          disclose, unless required to do so by law.
A LICENSE HOLDER CAN SHOW PROPERTY TO A 
BUYER/TENANT WITHOUT REPRESENTING THE 
BUYER/TENANT IF:  

• The broker has not agreed with the buyer/tenant, 
either orally or in writing, to represent the buyer/
tenant;

• The broker is not otherwise acting as the buyer/
tenant’s agent at the time of showing the property;

• The broker does not provide the buyer/tenant 
opinions or advice regarding the property or real 
estate transactions generally; and

• The broker does not perform any other act of real 
estate brokerage for the buyer/tenant. 

Before showing a residential property to an 
unrepresented prospective buyer, a license holder 
must enter into a written agreement that contains 
the information required by section 1101.563 of the 
Texas Occupations Code. The agreement may not 
be exclusive and must be limited to no more than 14 
days. 

LICENSE HOLDER CONTACT INFORMATION: This 
notice is being provided for information purposes. 
It does not create an obligation for you to use the 
broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Weitzman 402795 twgre@weitzmangroup.com (214) 954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com (214) 720-6688
Designated Broker of Firm License No. Email Phone

Robert E. Young, Jr 292229 byoung@weitzmangroup.com (214) 720-6688
License No. PhoneLicensed Supervisor of Sales Agent/ Associate

Auramaria Mosquera 832876
Email

amosquera@weitzmangroup.com (214) 720-6612
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date


