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PHASE II RETAIL DELIVERED
AND AVAILABLE
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BEACON SQUARE

Beacon Square is an 83-acre master-planned development 
located at the northwest corner of Coit Road and George 
Bush Turnpike (190) in Plano, Texas.	

AREA HIGHLIGHTS

•	 Central Market – 1.1mm visits annually
•	 Sam’s Club – 1.6mm visits annually
•	 John Paul II High School – 710 students
•	 PGBT – 162,165 VPD
•	 Coit Rd – 43,844 VPD

THE PROJEC T CONSISTS OF

•	 43 ,000 SF retail along Coit. Phase 1 (19K SF) 
open. Phase II (24K SF) Retail Delivered and 
Available

•	 Currently 539 multifamily units (93% leased); 
500 units to deliver by mid-2027; 300 units 
delivery TBD

•	 500 additional multifamily units to start 
construction by end of 2026

2



Building 2
11,050 SF

Building 1
12,910 SF

P H A S E  I  &  I I  R E T A I L

BEACON SQUARE SOUTH
302 UNITS

BEACON SQUARE NORTH
237 UNITS

PHASE IIPHASE II

*Operating, but Available

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.  The presentation of this real estate information
is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.

PHASE II  RETAIL, BUILDING 1 | RENDERINGS

BEACON SQUARE BLVD
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AVAILABLE
2,438 SF

3,571 SF

AT LEASE
HOT CHICKEN

CONCEPT
1,626 SF

AT LEASE
ICE

CREAM
1,300 SF

1,788 SF

AVAILABLE
2,113 SF

 Key

 Available
 LOI
 At Lease
 Leased

BE
A
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• Buildings delivered – ready for Tenant construction
• Large front patios for all spaces
• Delivered with community hydraulic grease trap
• LED monument sign on Coit
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P H A S E  I I  R E T A I L
P H O T O  D A T E :  J A N  5 ,  2 0 2 6  |  S H E L L  D E L I V E R Y  F E B  1 5 ,  2 0 2 6
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The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.  The presentation of this real estate information
is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.

PHASE II  RETAIL, BUILDING 1 | RENDERINGS

BEACON SQUARE BLVD
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AVAILABLE
2,438 SF

3,571 SF

AT LEASE
HOT CHICKEN

CONCEPT
1,626 SF

AT LEASE
ICE

CREAM
1,300 SF

1,788 SF

AVAILABLE
2,113 SF

 Key

 Available
 LOI
 At Lease
 Leased

BE
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• Buildings delivered – ready for Tenant construction
• Large front patios for all spaces
• Delivered with community hydraulic grease trap
• LED monument sign on Coit

P H A S E  I I  R E T A I L ,  B U I L D I N G  1  |  R E N D E R I N G S
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P H A S E  I I  R E T A I L ,  B U I L D I N G  2  |  R E N D E R I N G S

BEACON SQUARE BLVD

AVAILABLE
2,763 SF

AVAILABLE
1,950 SF

AVAILABLE
1,627 SF

AVAILABLE
1,557 SF

AVAILABLE
1,625 SF

AVAILABLE
1,463 SF

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.  The presentation of this real estate information
is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.

PHASE II  RETAIL, BUILDING 2

C
O

IT
 R

D

• Delivering April 1, 2026
• Large front patios for all spaces
• Delivered with community hydraulic grease trap
• LED monument sign on Coit

 Key

 Available
 LOI
 At Lease
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CV

SLAB LEAVE OUT FOR UTILITIES

AVAILABLE
2,763 SQ. FT.

PATIO
2,016 SQ. FT.
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COLUMN

COLUMN

COLUMN COLUMN
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BEACON SQUARE BLVD.
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BUILDING 1

BUILDING 2

O'BRIEN ARCHITECTS
1722 ROUTH STREET
SUITE 122
DALLAS, TX 75201
(972) 788-1010
WWW.OBRIENARCH.COM

OWNER
Billingsley Company

STRUCTURAL 
ENGINEER
Hunt & Joiner, INC.

MEP ENGINEER
Schmidt & Stacy, INC.

CIVIL
Westwood Professional 
Services

LANDSCAPE
SMR

COPYRIGHT © 2024 O'BRIEN THESE DRAWINGS, OR PARTS
THEREOF, MAY NOT BE REPRODUCED IN ANY FORM, BY ANY 

METHOD, FOR ANY PURPOSE, WITHOUT THE PRIOR WRITTEN
CONSENT FROM O'BRIEN

SHEET NO.

REVISION LOG
DATE DESCRIPTION DELTA

NOT FOR 
REGULATORY 

APPROVAL, 
PERMITTING OR 
CONSTRUCTION

ISSUE NAME:

PROJECT NO.:

ISSUE DATE:

ISSUE LOG
DATE DESCRIPTION
11/04/24 50% PROGRESS SET
12/02/24 80% PROGRESS SET
12/09/24 ISSUE FOR PERMIT SET
05/12/25 ISSUE FOR CONSTRUCTION SET

BEACON SQUARE
RETAIL PHASES I & II

PLANO, TX

LOD-5.2

24-024

BUILDING 2 FLOOR PLAN

08/25/2025

LOD-5.2 - BUILDING 2

PLAN
NORTH

TRUE
NORTH

1/8" = 1'-0"
01 BUILDING 1 - FLOOR PLAN

PLAN
NORTH

TRUE
NORTH

1/64" = 1'-0"
00 KEY PLAN
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P H A S E  I  R E T A I L
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114 SF

1,012 SF

1,599 SF 3,368 SF

1,668 SF

1,668 SF

1,705 SF

64
'-9

"

24' 50' 25'
29'-63

8
"

64'-9"

23
'-6

3 8
"

25
'

22
' -8

"

25
'

25
'

24
' -6

"

3,242 SF

507 SF

597 SF

524 SF

451 SF

339 SF

192 SF

1,642 SF

YUMILICIOUS BRUNCH TIMEBEACON SQ NAIL SALON

57'-83
4
"

MODERNVUE

SPITZ

1,909 SF

28'-8"

64
'-9

"

35'-9"

2,334 SF
TURBO COFFEE
SUITE 100

SIMPLY LIQUOR
SUITE 150 SUITE 200 SUITE 300 SUITE 400

FAST & FURIOUS

SUITE 550
EINSTEIN BAGELS

SUITE 600

SUITE 650

SUITE 700

8'-0"

11
'-0
"

1,599 SF
OPERATING, BUT

AVAILABLE

BEACON SQUARE
NAIL SALON

BEACON SQUARE BLVD

C
O

IT
 R

D

 Key

            Available
            LOI
            At Lease
            Leased
            Operating, but Available

The information was obtained from sources deemed reliable; however, Weitzman has not veri�ed it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.  The presentation of this real estate information
is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.

PHASE I RETAIL
P H A S E  I  R E T A I L
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P R O P E R T Y  A E R I A L
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P R O P E R T Y  A E R I A L
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P R O P E R T Y  A E R I A L
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D E M O G R A P H I C S

12

POPULATION POPULATION POPULATION RETAIL

HOUSEHOLD INCOME HOUSEHOLD INCOME HOUSEHOLD INCOME

HOME VALUE HOME VALUE HOME VALUE

DAYTIME POPULATION DAYTIME POPULATION DAYTIME POPULATION

1 MILE 3 MILE 5 MILE 10 MINUTE

9,603
2025 Total
Population

127,352
2025 Total
Population

361,217
2025 Total
Population

$127,675
2025 Average 

Household Income

$153,061
2025 Average 

Household Income

$140,765
2025 Average 

Household Income

$573,278
2025 Average
Home Value

$594,555
2025 Average
Home Value

$588,407
2025 Average
Home Value

13,819
2025 Total Daytime

Population

149,202
2025 Total Daytime

Population

482,563
2025 Total Daytime

Population

$89,680
2025 Median

Household Income

$105,692
2025 Median

Household Income

$95,095
2025 Median

Household Income

$521,151
2025 Median
Home Value

$536,367
2025 Median
Home Value

$519,931
2025 Median
Home Value

9,311
2025 Daytime 

Population: Workers

84,429
2025 Daytime 

Population: Workers

319,396
2025 Daytime 

Population: Workers

35.9
2025 Median 

Age

37.8
2025 Median 

Age

37.5
2025 Median 

Age

1,042
RESTAUARANTS

445
SHOPS

73
HOTELS

165
BANKS

42
DAYCARES

129
PHARMACIES



A B O U T  T H E  D E V E L O P E R

We Design, Build & Manage Retail For The Community.
Billingsley Company’s retail philosophy brings merchants into the community where their 
customers live and work. By providing restaurants and retail shops that are aesthetically 
pleasing and purposeful, we fit the design aesthetic of the neighborhood – delivering 
convenience with a fun, energetic atmosphere for those who shop and dine.

THE SHACKS DINING & DOG PARK
A U S T I N  R A N C H

IBP RETAIL
I N T E R N A T I O N A L  B U S I N E S S  P A R K

THE SOUND
C Y P R E S S  W A T E R S

13



The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof. 
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent 
investigation of the property to determine if it is suitable for your intended purpose.

EMILIE PAULSON
S E N I O R  V I C E  P R E S I D E N T

emilie@weitzmangroup.com
214.720.3626

MAGGIE HANSEN
S E N I O R  V I C E  P R E S I D E N T

mhansen@weitzmangroup.com
214.442.7513



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-211-03-2025

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 
   actives, including acts performed by sales   
   agents sponsored by the broker.
 • A SALES AGENT must be sponsored by a 
   broker and works with clients on behalf of the 
   broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
• Put the interests of the client above all others, 

including the broker’s own interests; 
• Inform the client of any material information about 

the property or transaction received by the broker;
• Answer the client’s questions and present any 

offer to or counter-offer from the client; and
• Treat all parties to a  real estate transaction 

honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN 
CERTAIN SITUATIONS: A license holder who 
performs brokerage activity for a prospective buyer 
of residential property must enter into a written 
agreement with the buyer before showing any 
residential property to the buyer or if no residential 
property will be shown, before presenting an offer 
on behalf of the buyer. This written agreement must 
contain specific information required by Texas law. 
For more information on these requirements, see 

section 1101.563 of the Texas Occupations Code. 
Even if a written agreement is not required, to 
avoid disputes, all agreements between you and a 
broker should be in writing and clearly establish: 
(i) the broker’s duties and responsibilities to 
you and your obligations under the agreement; 
and (ii) the amount or rate of compensation 
the broker will receive and how this amount is 
determined. 

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 
through an agreement with the owner, usually in 
a written listing to sell or property management 
agreement. An owner’s agent must perform the 
broker’s minimum duties above and must inform the 
owner of any material information about the property 
or transaction known by the agent, including 
information disclosed to the agent by the buyer or 
buyer’s agent. An owner’s agent fees are not set 
by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker 
becomes the buyer/tenant’s agent by agreeing 
to represent the buyer, usually through a written 
representation agreement. A buyer’s agent must 
perform the broker’s minimum duties above and 
must inform the buyer of any material information 

about the property or transaction known by the 
agent, including information disclosed to the agent 
by the seller or seller’s agent. A buyer/tenant’s 
agent fees are not set by law and are fully 
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act 
as an intermediary between the parties the broker 
must first obtain the written agreement of each party 
to the transaction. The written agreement must 
state who will pay the broker and, in conspicuous 
bold or underlined print, set forth the broker’s 
obligations as an intermediary. A broker who acts as 
an intermediary:
• Must treat all parties to the transaction impartially 

and fairly;
• May, with the parties’ written consent, appoint a 

different license holder associated with the broker 
to each party (owner and buyer) to communicate 
with, provide opinions and advice to, and carry out 
the instructions of each party to the transaction.

• Must not, unless specifically authorized in writting 
to do so by the party, disclose

       ° that the owner will accept a price less    
          than the written asking price;
       ° that the buyer/tenant will pay a price 
          greater than the price submitted in a           
          written offer; and
       ° any confidential information or any other 
          information that a party specifically 

          instructs the broker in writing not to
          disclose, unless required to do so by law.
A LICENSE HOLDER CAN SHOW PROPERTY TO A 
BUYER/TENANT WITHOUT REPRESENTING THE 
BUYER/TENANT IF:  

• The broker has not agreed with the buyer/tenant, 
either orally or in writing, to represent the buyer/
tenant;

• The broker is not otherwise acting as the buyer/
tenant’s agent at the time of showing the property;

• The broker does not provide the buyer/tenant 
opinions or advice regarding the property or real 
estate transactions generally; and

• The broker does not perform any other act of real 
estate brokerage for the buyer/tenant. 

Before showing a residential property to an 
unrepresented prospective buyer, a license holder 
must enter into a written agreement that contains 
the information required by section 1101.563 of the 
Texas Occupations Code. The agreement may not 
be exclusive and must be limited to no more than 14 
days. 
 
LICENSE HOLDER CONTACT INFORMATION: This 
notice is being provided for information purposes. 
It does not create an obligation for you to use the 
broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Weitzman 402795 twgre@weitzmangroup.com (214) 954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com (214) 720-6688
Designated Broker of Firm License No. Email Phone

Robert E. Young, Jr 292229 byoung@weitzmangroup.com (214) 720-6688
Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Emilie Gioia Paulson 682080 emilie@weitzmangroup.com (214) 720-3626
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-211-03-2025

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 
   actives, including acts performed by sales   
   agents sponsored by the broker.
 • A SALES AGENT must be sponsored by a 
   broker and works with clients on behalf of the 
   broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
• Put the interests of the client above all others, 

including the broker’s own interests; 
• Inform the client of any material information about 

the property or transaction received by the broker;
• Answer the client’s questions and present any 

offer to or counter-offer from the client; and
• Treat all parties to a  real estate transaction 

honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN 
CERTAIN SITUATIONS: A license holder who 
performs brokerage activity for a prospective buyer 
of residential property must enter into a written 
agreement with the buyer before showing any 
residential property to the buyer or if no residential 
property will be shown, before presenting an offer 
on behalf of the buyer. This written agreement must 
contain specific information required by Texas law. 
For more information on these requirements, see 

section 1101.563 of the Texas Occupations Code. 
Even if a written agreement is not required, to 
avoid disputes, all agreements between you and a 
broker should be in writing and clearly establish: 
(i) the broker’s duties and responsibilities to 
you and your obligations under the agreement; 
and (ii) the amount or rate of compensation 
the broker will receive and how this amount is 
determined. 

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 
through an agreement with the owner, usually in 
a written listing to sell or property management 
agreement. An owner’s agent must perform the 
broker’s minimum duties above and must inform the 
owner of any material information about the property 
or transaction known by the agent, including 
information disclosed to the agent by the buyer or 
buyer’s agent. An owner’s agent fees are not set 
by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker 
becomes the buyer/tenant’s agent by agreeing 
to represent the buyer, usually through a written 
representation agreement. A buyer’s agent must 
perform the broker’s minimum duties above and 
must inform the buyer of any material information 

about the property or transaction known by the 
agent, including information disclosed to the agent 
by the seller or seller’s agent. A buyer/tenant’s 
agent fees are not set by law and are fully 
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act 
as an intermediary between the parties the broker 
must first obtain the written agreement of each party 
to the transaction. The written agreement must 
state who will pay the broker and, in conspicuous 
bold or underlined print, set forth the broker’s 
obligations as an intermediary. A broker who acts as 
an intermediary:
• Must treat all parties to the transaction impartially 

and fairly;
• May, with the parties’ written consent, appoint a 

different license holder associated with the broker 
to each party (owner and buyer) to communicate 
with, provide opinions and advice to, and carry out 
the instructions of each party to the transaction.

• Must not, unless specifically authorized in writting 
to do so by the party, disclose

       ° that the owner will accept a price less    
          than the written asking price;
       ° that the buyer/tenant will pay a price 
          greater than the price submitted in a           
          written offer; and
       ° any confidential information or any other 
          information that a party specifically 

          instructs the broker in writing not to
          disclose, unless required to do so by law.
A LICENSE HOLDER CAN SHOW PROPERTY TO A 
BUYER/TENANT WITHOUT REPRESENTING THE 
BUYER/TENANT IF:  

• The broker has not agreed with the buyer/tenant, 
either orally or in writing, to represent the buyer/
tenant;

• The broker is not otherwise acting as the buyer/
tenant’s agent at the time of showing the property;

• The broker does not provide the buyer/tenant 
opinions or advice regarding the property or real 
estate transactions generally; and

• The broker does not perform any other act of real 
estate brokerage for the buyer/tenant. 

Before showing a residential property to an 
unrepresented prospective buyer, a license holder 
must enter into a written agreement that contains 
the information required by section 1101.563 of the 
Texas Occupations Code. The agreement may not 
be exclusive and must be limited to no more than 14 
days. 
 
LICENSE HOLDER CONTACT INFORMATION: This 
notice is being provided for information purposes. 
It does not create an obligation for you to use the 
broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Weitzman 402795 twgre@weitzmangroup.com (214) 954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com (214) 720-6688
Designated Broker of Firm License No. Email Phone

Robert E. Young, Jr 292229 byoung@weitzmangroup.com (214) 720-6688
Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Margaret Patricia Hansen 675598 mhansen@weitzmangroup.com (214) 442-7513
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date


