4221 MEDICAL PARKWAY

CARROLLTON, TX 75010
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PROPERTY HIGHLIGHTS

« 1,622 SF Move-in ready professional office / medical suite
» Flexible layout ideal for medical, dental, specialty healthcare, wellness, or professional office users
« Located within Medical Parkway Village
« Minutes from Carrollton Regional Medical Center
« Easy access to SH-121, I-35E and the Dallas North Tollway
« Surrounded by established medical providers and complementary healthcare services
« High-income residential population with continued growth
Excellent patient and employee accessibility a
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PROPERTY SUMMARY

Medical Parkway Village - Suite 500
4221 Medical Parkway | Carrollton, Texas

Suite 500 offers a premier opportunity to purchase professional office or medical space within Medical Parkway Village, a modern
medical office development in one of Carrollton’s fastest-growing healthcare corridors. Located just minutes from Carrollton

Regional Medical Center, the property is surrounded by established residential neighborhoods, major retailers, and a strong network
of healthcare providers.

- Designed to accommodate a variety of medical and prgfessjogal‘OHiéé dééfé, Suite 5QOnperi”des an efficient layout with excellent
sibility, abundant parki 1g, and ient access to SH-121, the Dallas North Tol!@y,‘and I-35E. The property’s strategic
ccess for both patients and employees. - : "
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PROPERTY AERIAL
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INTERIOR PHOTOS
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DEMOGRAPHICS

1 MILE 3 MILE 5 MILE

POPULATION

POPULATION

S99 ™ 608 98, f* 666 58, f* 666
0000 0000 0000
Gﬁﬂﬁf} 00000 ﬁﬂﬁﬁﬁ 80000 ﬁﬁﬁﬁﬁ 80000

17107 40.9 139,901 37.2 277,243 37.3
2025 Total 2025 Median Age 2025 Total 2025 Median Age 2025 Total 2025 Median Age
Population Population Population

HOUSEHOLD INCOME

HOUSEHOLD INCOME

HOUSEHOLD INCOME

ONNC ONC ONNC

$176,694 $144,770 $140,767 $103,771 $142,950 $99,852
2025 Average 2025 Median 2025 Average 2025 Median 2025 Average 2025 Median
Household Income Household Income Household Income Household Income Household Income Household Income

HOME VALUE HOME VALUE HOME VALUE

OPpC OPpC OPPC

$507,077 $459,473 $529,906 $476,837 $550,905 $471,229
2025 Average 2025 Median 2025 Average 2025 Median 2025 Average 2025 Median
Home Value Home Value Home Value Home Value Home Value Home Value

DAYTIME POPULATION DAYTIME POPULATION DAYTIME POPULATION

a5 o g o g o
19010, 00060 10010, 00000 10010, 00000

14,595 7,707 113,319 55,449 297,981 184,936
2025 Total Daytime 2025 Daytime 2025 Total Daytime 2025 Daytime 2025 Total Daytime 2025 Daytime
Population Population: Workers Population Population: Workers Population Population: Workers
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CONTACT:

COURT POWELL

VICE PRESIDENT - OFFICE

cpowell@weitzmangroup.com
214.442.7502

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
investigation of the property to determine if it is suitable for your intended purpose.



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

o A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY

LAW (A client is the person or party that the

broker represents):

e Put the interests of the client above all others,
including the broker’s own interests;

« Inform the client of any material information about

the property or transaction received by the broker;

« Answer the client’s questions and present any
offer to or counter-offer from the client; and

o Treat all parties to a real estate transaction
honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN
CERTAIN SITUATIONS: A license holder who
performs brokerage activity for a prospective buyer
of residential property must enter into a written
agreement with the buyer before showing any
residential property to the buyer or if no residential
property will be shown, before presenting an offer
on behalf of the buyer. This written agreement must
contain specific information required by Texas law.
For more information on these requirements, see

Weitzman

section 1101563 of the Texas Occupations Code.
Even if a written agreement is not required, to
avoid disputes, all agreements between you and a
broker should be in writing and clearly establish:
(i) the broker’s duties and responsibilities to

you and your obligations under the agreement;
and (ii) the amount or rate of compensation

the broker will receive and how this amount is
determined.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in

a written listing to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent by the buyer or
buyer’s agent. An owner’s agent fees are not set
by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’s minimum duties above and
must inform the buyer of any material information

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

Robert E. Young, Jr

License No.

292229

Licensed Supervisor of Sales Agent/ Associate

Court Powell

License No.

590196

Sales Agent/Associate’s Name

License No.

about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’s agent. A buyer/tenant’s
agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act
as an intermediary between the parties the broker
must first obtain the written agreement of each party
to the transaction. The written agreement must
state who will pay the broker and, in conspicuous
bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

e Must treat all parties to the transaction impartially
and fairly;

* May, with the parties’ written consent, appoint a
different license holder associated with the broker
to each party (owner and buyer) to communicate
with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.

* Must not, unless specifically authorized in writting
to do so by the party, disclose

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically

twgre@weitzmangroup.com

=

EQUAL HOUSING
OPPORTUNITY

instructs the broker in writing not to

disclose, unless required to do so by law.
A LICENSE HOLDER CAN SHOW PROPERTY TO A
BUYER/TENANT WITHOUT REPRESENTING THE
BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant,
either orally or in writing, to represent the buyer/
tenant;

e The broker is not otherwise acting as the buyer/
tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant
opinions or advice regarding the property or real
estate transactions generally; and

e The broker does not perform any other act of real
estate brokerage for the buyer/tenant.

Before showing a residential property to an

unrepresented prospective buyer, a license holder

must enter into a written agreement that contains
the information required by section 1101563 of the

Texas Occupations Code. The agreement may not

be exclusive and must be limited to no more than 14

days.

LICENSE HOLDER CONTACT INFORMATION: This
notice is being provided for information purposes.

It does not create an obligation for you to use the
broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

(214) 954-0600

Email

byoung@weitzmangroup.com

Phone

(214) 720-6688

Email

byoung@weitzmangroup.com

Phone

(214) 720-6688

Email

cpowell@weitzmangroup.com

Phone

(214) 442-7502

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

Date

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

11-03-2025

INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-2



