HIGH-PROFILE 2"° GENERATION
FREESTANDING BANK

12900 COIT RD | DALLAS, TX
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PROPERTY OVERVIEW

12900 Coit Rd
Dallas, TX 75243

ADDRESS

Former Bank w/ Multiple Drive-Thrus
PROPERTY TYPE

or Land for Ground Lease

BUILDING SIZE 4,000 SF
LOT SIZE 1.077 Acres
YEAR BUILT 2005
ZONING Commercial MU-3

SITE HIGHLIGHTS

« 1.077 acre pad or 4,000 SF existing bank building
with multiple drive-thrus

+ Hooded left turn in from southbound Coit Road

« Strong daytime population from area office buildings
« Four existing drive-thru lanes

« Robust traffic counts morning and evening

weitzman’
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SITE PLAN
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PROPERTY PHOTOS
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PROPERTY AERIAL
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DRIVE TIME AERIAL
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DEMOGRAPHICS

1 MILE 3 MILE 5 MILE

POPULATION

POPULATION

POPULATION

f* 666 f* 666 f* 666
0000 0000 0000
el el el

19,182 1.85% 152,126 1.49% 403,787 1.31%
2023 Total 5 Year Population 2023 Total 5 Year Population 2023 Total 5 Year Population
Population Growth Rate Population Growth Rate Population Growth Rate

HOUSEHOLD INCOME

HOUSEHOLD INCOME

HOUSEHOLD INCOME

ONNC ONC ONNC

$90,114 $61,596 $111,835 $63,028 $120,605 $67,848
2023 Average 2023 Median 2023 Average 2023 Median 2023 Average 2023 Median
Household Income Household Income Household Income Household Income Household Income Household Income

HOME VALUE HOME VALUE HOME VALUE

O O ORI

$435,752 $305,769 $548,350 $430,980 $579,726 $431,085
2023 Average 2023 Median 2023 Average 2023 Median 2023 Average 2023 Median
Home Value Home Value Home Value Home Value Home Value Home Value

DAYTIME POPULATION DAYTIME POPULATION DAYTIME POPULATION

& =1 088 & =1 068 & =7 668
% 4600 % 4600 % 4600
46600 46600 86600

51,892 43,392 221,349 152,972 599,364 418,223
2023 Total Daytime 2023 Daytime 2023 Total Daytime 2023 Daytime 2023 Total Daytime 2023 Daytime
Population Population: Workers Population Population: Workers Population Population: Workers

Weltsz[n® 12900 COIT RD | 8



DFW BY THE NUMBERS

# # #

IN TEXAS FOR IN THE U.S. FOR IN THE NATION
JOB GROWTH 3-YEAR JOB FOR POPULATION
294,700 NET NEW JOBS GROWTH GROWTH
M#ABYHE\IO-E:'_EM,\?ZT?SEZ U.S. BUREAU.OF LABOR STATISTICS DFW ADDED 97,290 RESIDENTS

JULYgZR=GE JULY 2021

U.S: CENSUS

U.S. BUREAU OF LABOR STATISTICS

# #

IN THE NATION FOR IN THE NATION
SINGLE-FAMILY FOR MULTI-FAMILY
DEVELOPMENT DEVELOPMENT

OVER THE PAST DECADE, SINGLE- OVER THE PAST DECADE, DFW HAS
FAMILY BUILDING PERMITS IN DEW REPORTED 233,00 NEW MULTI-FAMILY
TOTALED 323,000 UNITS
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#

IN JOB GROWTH

IN JUNE 2022 - #1
YEARNIO\ DA EE=tA]

U.S. BUREAU OF LABOR STATISTICS

#

FOR FORTUNE 500
COMPANIES

TEXAS IS HOME TO FORTUNE 500
COMPANY HEADQUARTERS, MORE
THAN ANY OTHER STATE

FORTUNE

TEXAS BY THE NUMBERS

#

IN POPULATION
GROWTH

BETWEEN 2020 AND 2021
BETWEEN 2010 AND 2020

U.S. CENSUS

#

WORLD ECONOMY

TEXAS IS THE WORINBESESIS FAREESI
ECONOMY WITH (N
GDP

TEDC

#

BEST STATES FOR
BUSINESS

CNBC

#

FOR ECONOMIC
GROWTH

TEXAS RANKS 15T IN THE NATION
IN FORECASTS FOR STRONG
EMPLOYMENT AND INCOME GROWTH
FOR THE NEXT 5 YEARS.

FORBES
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CORBIN TANENBAUM

VICE PRESIDENT

ctanenbaum@weitzmangroup.com
214.720.7506

DAVID ZOLLER

EXECUTIVE VICE PRESIDENT

dzoller@weitzmangroup.com
214.720.6658

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent
investigation of the property to determine if it is suitable for your intended purpose.



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

» A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

o A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY
LAW (A client is the person or party that the
broker represents):

« Put the interests of the client above all
others, including the broker’'s own interests;

« Inform the client of any material information
on about the property or transaction received
by the broker;

« Answer the client’s questions and present
any offer to or counter-offer from the client;
and

» Treat all parties to a real estate transaction
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

Weitzman

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in a
written listening to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent or subagent by
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’s minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act

as an intermediary between the parties the broker
must first obtain the written agreement of each party

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

License No.

Licensed Supervisor of Sales Agent/ Associate

Corbin Tanenbaum

License No.

704178

Sales Agent/Associate’s Name

License No.

to the transaction. The written agreement must

state who will pay the broker and, in conspicuous

bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

» Must treat all parties to the transaction
impartially and fairly;

» May, with the parties’ written consent,
appoint a different license holder associated
with the broker to each party (owner and
buyer) to communicate with, provide
opinions and advice to, and carry out the
instructions of each party to the transaction.

» Must not, unless specifically authorized in
writing to do so by the party, disclose:

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so by law.

twgre@weitzmangroup.com

=

EQUAL HOUSING
OPPORTUNITY

AS SUBAGENT: A license holder acts as a subagent
when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can
assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
« The broker’s duties and responsibilities
to you, and your obligations under the
representation agreement.
« Who will pay the broker for services provided
to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:
This notice is being provided for information
purposes. It does not create an obligation for you
to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

214-954-0600

Email

byoung@weitzmangroup.com

Phone

214-720-6688

Email

Phone

Email

ctanenbaum@weitzmangroup.com

Phone

214-442-7506

Email

Phone

1-2-2015

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Buyer/Tenant/Seller/Landlord Initials

INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

Date

IABS 1-O



INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

« A BROKER is responsible for all brokerage
actives, including acts performed by sales
agents sponsored by the broker.

* A SALES AGENT must be sponsored by a
broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY
LAW (A client is the person or party that the
broker represents):

« Put the interests of the client above all
others, including the broker's own interests;

« Inform the client of any material information
on about the property or transaction received
by the broker;

« Answer the client’s questions and present
any offer to or counter-offer from the client;
and

« Treat all parties to a real estate transaction
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY
IN A REAL ESTATE TRANSACTION:

Weitzman

AS AGENT FOR OWNER (SELLER/LANDLORD):
The broker becomes the property owner’s agent
through an agreement with the owner, usually in a
written listening to sell or property management
agreement. An owner’s agent must perform the
broker’s minimum duties above and must inform the
owner of any material information about the property
or transaction known by the agent, including
information disclosed to the agent or subagent by
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant’s agent by agreeing

to represent the buyer, usually through a written
representation agreement. A buyer’s agent must
perform the broker’s minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act

as an intermediary between the parties the broker
must first obtain the written agreement of each party

402795

Licensed Broker /Broker Firm Name or Primary Assumed Business Name

Robert E. Young, Jr.

License No.

292229

Designated Broker of Firm

License No.

Licensed Supervisor of Sales Agent/ Associate

Arthur David Zoller

License No.

542409

Sales Agent/Associate’s Name

License No.

to the transaction. The written agreement must

state who will pay the broker and, in conspicuous

bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as
an intermediary:

» Must treat all parties to the transaction
impartially and fairly;

» May, with the parties’ written consent,
appoint a different license holder associated
with the broker to each party (owner and
buyer) to communicate with, provide
opinions and advice to, and carry out the
instructions of each party to the transaction.

» Must not, unless specifically authorized in
writing to do so by the party, disclose:

o that the owner will accept a price less
than the written asking price;

o that the buyer/tenant will pay a price
greater than the price submitted in a
written offer; and

o any confidential information or any other
information that a party specifically
instructs the broker in writing not to
disclose, unless required to do so by law.

twgre@weitzmangroup.com

=

EQUAL HOUSING
OPPORTUNITY

AS SUBAGENT: A license holder acts as a subagent
when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can
assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:
» The broker’s duties and responsibilities
to you, and your obligations under the
representation agreement.
» Who will pay the broker for services provided
to you, when payment will be made and how
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:
This notice is being provided for information
purposes. It does not create an obligation for you
to use the broker’s services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

214-954-0600

Email

byoung@weitzmangroup.com

Phone

214-720-6688

Email

Phone

Email

dzoller@weitzmangroup.com

Phone

214-720-6658

Email

Phone

1-2-2015

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Buyer/Tenant/Seller/Landlord Initials

INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

Date

IABS 1-O



